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Dust and Trackout Problems?

REACH THE TOP WITH 5-YEAR
COMPLIMENTARY ENGINE WARRANTY
YANMAR drives productivity. As materials handling professional chances are that your forklift, aerial
platform and other lifting equipment have a YANMAR engine inside. Our durable engines guarantee
powerful levelling performance, keep uptime and assure peace of mind. We now offer complimentary
5-year warranty on all new TN series. This means reduced risks of downtime and no unexpected
costs for 5,000 hours. A new warranty for increased productivity and operation continuity.

yanmar.com/eu/industrial/5-year-warranty
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MobyDick Wheel Washing and Dust Control Systems
Find out more information at www.mobydick.com

Pall-Ex

First Managing Director
appoint me nt m a d e at
prosperous 3PL provider

builds its member
focus with new
Head of Network

A

3PL provider that is
carving a name for itself
in the world of logistics
and supply chain solutions, has
appointed a designated Managing
Director for the first time to
continue the delivery of its
strategic growth plans.
Carlton Forest 3PL, welcomed
Adam Jones, 37, from Chesterfield
to the business a few weeks
ago after he made the move
from DHL as Global Business
Development Director.
“The time had come for us
to strengthen our senior
management team and bring in
an industry professional that was
hungry for the same growth and
success as the board,” said Diane
Ward, COO, Carlton Forest
Group. “Adam had the perfect
skill set, the enthusiasm to deliver
our vision and was clearly a great
leader to be able to motivate our
ever-growing team.”

A

s part of its ongoing
commitment to members,
Pall-Ex Group has hired
Marc Batey as its Head of
Network for Scotland, the
North of England and Ireland.
Bringing 15 years of logistics
experience, Marc will be
responsible for building
relationships with existing
members to create a stronger
network and to attract new
members to both Pall-Ex and
Fortec. Part of his remit will also
be to identify new opportunities
in driving service improvement
to ensure that the Group
continues to excel in its field.
Commenting on the
appointment, Sue Buchanan,

4
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Group Network Director
said: “This is a pivotal role in
the business and cements our
commitment to Scotland and
the North of England. Our
membership is the backbone to
our business so having a driving
force in the form of Marc on
board will help take us forward
in these regions.”

the Pall-Ex Group team and
look forward to bringing my
experience to the business,” said
Marc.

Marc has enjoyed an extensive
career in the logistics sector
to date, working both at home
and abroad to ensure the safe
and efficient transit of freight.
This has included logistics and
distribution roles in warzones
with Thales Logistics and then as
a Senior Operations in the UK
while at Menzies Distribution.
“I’m delighted to be part of

Marc continues: “My objective
is to deliver trust and
transparency and to highlight
our commitment in the North
of England and Scotland. I will
also be championing the Group’s
focus on achieving excellence
in our mission to become
the leading palletised freight
network operating globally.”
www.pallex.co.uk.

“My focus will be on ensuring
the membership is working
together and driving improved
service levels for our
customers.”
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Adam began his logistics career
after leaving school before
working in a variety of sales
manager and sales directors’ roles
gaining his industry knowledge
across all sectors of the logistics
industry including two man
delivery, home delivery and global
freight and supply chain.
“The ongoing potential of Carlton
Forest 3PL is clear to see and
the progression that they have
already made in recent years is
impressive,” said Adam. “It was
the perfect challenge for me
professionally, and the friendliness
of the team and determination
to succeed, putting the customer
first, only made me even more
certain that this was the right
career move for me.

“The first few weeks have been
exhilarating with three new
warehouse acquisitions taking
our space to over 1m sq ft. I am
looking forward to continuing
this growth, getting to know my
team even more, and building
on the vision and strategy that
this family run business has. It
is pleasing to be able to offer
tailor made solutions to clients
of all sizes, and from all sectors,
and to be able to integrate the
3PL side of the business with the

long-term focus on renewable
energy and sustainability with
our onsite pyrolysis plant. The
future is certainly exciting for the
entire business and I am proud to
be part of the next phase of its
history.”
Further information about
Carlton Forest 3PL and the
services it offers can be found by
visiting:
https://carltonforest3pl.com/

First Graduates of Abbey’s

Popular Class 2 – 1 Programme
begin work as Class 1 Drivers

T

o support drivers looking
to make the transition
from Class 2 to Class 1
driving, road tanker company
Abbey Logistics launched an
earn while you learn training
programme earlier this year to
make obtaining a Class 1 licence
easier, and more convenient for
drivers.
Achieving a Class 1 licence can
be a costly and time-consuming
endeavour, so the training
programme Abbey delivers
offers drivers a salaried position
throughout the training and
guarantees a Class 1 driving
role with Abbey, on successful
completion of the course.
From Abbey’s first round of
trainees, three new drivers
joined the business after
successfully passing the course
and getting their Class 1 licence.
Russell Hall and Suzanne
Chisnall have both started work
at Abbey’s Manchester depot in
its Liquids division and Bradley
Neild now works in its Powders
division from their depot in
Middlewich.
Commenting on his new role,
Russell Hall said:
“I was a little apprehensive at
first to leave a secure well-paid
job for a new position which
depended on me passing my
Class 1.
6
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“Thankfully I passed my Class 1
and completed all the training
with ease and really enjoyed my
time on the course and learning
new skills from Abbey’s Driver
Training Team.
“Six weeks on, I now have my
own Volvo, I work 4 days on 4
off and I’m absolute loving it.
I definitely made the correct
decision, and I’m now earning
a good wage with a company
that respects and looks after its
employees. Living the dream!”
The training course is led by
Abbey’s own JAUPT accredited
training team and supported
by one of the company’s
training providers. It is a mix
of classroom-based theory and
practical, on-the-road learning.
Once qualified, drivers are
supported by an experienced
driver mentor for several
months and they receive
further in-cab and loading/
unloading procedures training,
gaining valuable experience in
the specialist products Abbey
carries.
Abbey says that since the course
was launched, they have received
a great deal of interest from
Class 2 drivers keen to obtain
their Class 1 licence, and thanks
to the demand the course has
generated, the company has

increased the number of drivers
they can train on each intake
and have courses planned well
into 2022.
Matthew Parry, Abbey Logistics
Driver Training Manager said:
“The shortage of qualified HGV
drivers in the U.K. is a challenge
every company in the industry
faces.
“Traditionally, obtaining a Class
1 licence is costly, takes time
and there is no guarantee of a
driver passing their test after
their considerable investment.
“Our course acknowledges
this and is designed to take
away some of the barriers that
prevent highly skilled drivers
from ever taking their Class 1
test.
“We are delighted that the
course has proved so popular
and the feedback we have had
from drivers has been fantastic.
We now have a pipeline of
highly talented Class 2 drivers
either in training or booked
on one of our courses and we
will support as many drivers as
we can to achieve their Class 1
licence.”
Visit www.abbeylogisticsgroup.
com for more information about
Abbey Logistics Group, on the
road to a greener future.
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Lifting Equipment Store
expands its business development team with two
new appointments

Add silence

L

ifting Equipment Store,
the UK materials handling
equipment supplier, has
made two new appointments as
it prepares for further growth in
the second half of this year.
The supplier has appointed Sandy
Andringa into the newly-created
position of Head of Marketing,
and Steven Nash as Warehouse &
Logistics Manager.
The appointments see the Lifting
Equipment Store team expand to
eight members of staff.
Reporting to the firm’s CEO, Will
Dunn, Sandy is responsible for the
company’s marketing strategy. The
role will see Sandy developing
the Lifting Equipment Store
website’s ecommerce and mobile
capabilities, while maintaining PR
and communications, SEO and
social media strategy. She will also
oversee the production of Lifting
Equipment Store’s first product
catalogue.
Sandy has over 20 years of
marketing experience, having
joined from Boltight Limited
where she worked as Marketing
Manager. She has also held roles
at T A Savery & Company Ltd and
Ove Arup & Partners.
Steven has joined Lifting
Equipment Store to oversee the
development of the firm’s supply
chain management and logistics
capabilities. Reporting to George
Dunn, General Manager, he will
focus on supporting the firm’s
broadening product range and
will lead the installation of a
warehouse management system.
Steven joins the firm after
working in automotive roles for
33 years, including recent roles
at DHL, where he worked on the
Jaguar Land Rover account, and
Unistrut. He has also held roles at
8
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Denso and Global EPP.
Will Dunn, CEO, Lifting
Equipment Store, said: “It’s
great to be welcoming Sandy
and Steven. Our strengthened
business development team will
be essential as we continue to
improve our product range and
increase our sales. I am sure that
the expertise and experience of
Sandy and Steven will contribute
towards our ongoing success.”
Sandy Andringa, Head of
Marketing, Lifting Equipment
Store, added: “I’m very happy to

be taking on this role at Lifting
Equipment Store. I’m excited to
see how the changes that we
make to the strategy can elevate
brand awareness and increase
sales.”
FOR MORE INFO

Steven Nash, Warehouse
& Logistics Manager, Lifting
Equipment Store, said: “It’s a
great time to be joining Lifting
Equipment Store, with lots of
change taking place in terms of
developing its product line and
innovating how the warehouse is
managed.”
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A world with less noise is a better world. So now we proudly
present our new compact electric construction machines.
They are here to Add Silence.
Prebook now at www.volvoce.com/electromobility

Jungheinrich
automates
for Coca-Cola
HBW
• 42-metre-high high-bay pallet warehouse
clad rack construction
• Monorail solution
• Everything from one source

J

ungheinrich is building an
automated solution for CocaCola HBW (High Bay
Warehouse) at it’s Radzymin
plant in Poland. The new
warehouse system expands the
existing facility and offers state-ofthe-art technology. Construction
will be carried out whilst
maintaining ongoing operations
and commissioning is planned for
2022.
The brief from Coca-Cola was
to optimize the available space,
create additional storage capacity
and increase throughput capacity.
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For the implementation, the
Hamburg-based intralogistics
expert planned a 42-metrehigh and 60-metre-long highbay warehouse of a clad rack
construction. It ensures maximum
space utilisation with a high
handling capacity at the same
time.
The automatic high-bay
warehouse comprises a total of
four aisles and provides space for
up to 14,000 pallets, which can be
stored double-deep. All processes
in the high-bay area of the
warehouse are fully automated

and Jungheinrich’s experts
designed it with the option of
expansion: Additional aisles can be
added at a later date without any
disruption to ongoing operations.

bottles to all available storage
locations. Jungheinrich’s custom-fit
intralogistics concept allows an
optimal flow of materials between
the different areas in the plant.

The new warehouse solution
from Jungheinrich also improves
the transport route from
production. To this end, the
Hamburg-based intralogistics
expert has carried out
modifications and expanded the
existing conveyor systems: A
monorail system with a bridge
is now the heart of Radzymin.
It transports finished beverage

Szymon Matulka, BU Engineering
Manager Poland & Baltics at
Coca-Cola HBW states: ”The
facility is something special for
us. With the automated high-bay
warehouse and the improved
transport routes, we are setting
standards in terms of efficiency
and safety. In this way, we ensure a
consistently high availability of our
products.”
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In addition, storage and retrieval
machines from MIAS, the
Jungheinrich subsidiary, bring
speed to the automated pallet
warehouse: Thanks to specially
designed equipment, high speed
throughputs are possible during
storage and retrieval for goods
weighing up to seven tonnes. In
addition, the existing Warehouse
Management System (WMS) was
replaced. In the future, Coca-Cola
HBW will use only one WMS
for the entire warehouse, which
includes various intralogistics
solutions. It will be used to
manage all facilities and processes.

The software helps to identify
possible optimisation of the
system, such as the distribution of
goods to the different warehouse
locations.
Steve Richmond, Director of
Logistics Systems, Jungheinrich
UK comments “The
commissioning of this innovative
automation solution optimised
material flow for Coca-Cola and
with both companies’ shared
visions focused on improved
efficiency, productivity and
process optimization through
smart production and logistics.”

Interview with

orders in the Far East, but also
transferred technology. Today,
there is almost no company that
does not buy material from China.
So, we are more or less facing the
same dilemma here. I believe that
the Covid 19 pandemic is showing
us quite clearly how great the
danger of this dependence on
Asia really is, which we have all
accepted so far – and yes, now it
is falling on our feet that we have
outsourced production to Asia in
order to save costs. Now we are
paying dearly in every respect.

Rolf Eiten, President &
CEO Clark Europe

The pandemic has changed the industry

T

he Corona pandemic has
posed major challenges to
people around the world
and has had a huge impact on
all areas of the global economy.
Rolf Eiten, President & CEO,
Clark Europe explains how
the company is responding
to the challenges it faces and
how Covid-19 has changed the
everyday business of the materials
handling vehicle manufacturer.

What measures have
you taken to at least
counteract this?

We have been dealing
with the Covid 19
pandemic for more than
a year and a half. What
has changed in Clark’s
day-to-day business?

Home office and virtual
collaboration have now become
firmly established in our company.
And we also communicate
with our business partners or
colleagues within the Clark
organisation via video conference.
The project work of our teams
is done via digital whiteboards
and we use virtual presentation
platforms for training our sales
partners. The Corona pandemic
has shown us that virtual
exchange works well and that
we can save time and resources
with it. However, it does not
completely replace face-to-face
events in the long run. Especially
the cooperation with our
business partners and customers
thrives on personal contact on
site.

How would you describe
the economic situation of
your company?
After the order situation was
very poor in the 1st half of 2020
due to the Corona crisis, it picked
12
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up again strongly in the 2nd half
of 2020, so that we were able to
close the 2020 financial year with
growth of just over 3% compared
to the previous year. In the first
half of 2021, the order situation
is better than ever. The market
for materials handling vehicles in
our market region increased by
70% in 2021 compared to the
previous year. Globally, Clark was
even able to increase the order
volume by 50% compared to the
result of the previous year. In the
EMEA region – that is, in Europe,
the Middle East and Africa – we
were able to increase our order
intake by 80% compared to
the previous year. I don’t think
anyone expected the market to
pick up so much speed during
the Corona crisis. One downer,
however, is that we, like many of
our competitors, have problems
in the supply chain and in the
procurement of components, as
many vendor parts come from

Asia. The consequence for our
customers is that they have to
wait much longer for the delivery
of vehicles. However, the supply
chain is not the only challenge
the market is currently facing.
In addition, there is a drastic
increase in freight costs, delivery
delays due to bottlenecks in sea
freight and the constantly rising
prices of raw materials. The
industry is currently operating in
a very difficult environment.

Is the fact that for
years not only the
procurement of supplier
parts, but also entire
production processes
were relocated abroad,
and in particular to
Asia, now falling on the
manufacturers’ feet?

Trade relations between Europe
and Asia have become stronger
and stronger over the years.
Companies have not only placed

July - August - September 2021

www.mhwmagazine.co.uk

To secure our supply chain,
we ordered machines for our
own stock at an early stage. In
addition, we have taken a number
of measures in conjunction with
the Clark factories worldwide
and the transporters: We visited
our suppliers to get an idea of
the situation on site and to find
out how we can support them to
speed up material procurement.
For example, we have ordered
parts in advance to help suppliers,
changed suppliers to reduce
costs and looked for new carriers
to speed up deliveries. At the
moment, therefore, production
is running in all our factories and
the supply chains are also largely
intact. It just takes a little longer.

Do you now regret that
the assembly production
in Duisburg is not yet up
and running?

No, on the contrary! I am glad
that this project has been put on
hold for the time being. Assembly
production in Duisburg would not
significantly change the current
situation, because 95% of the
parts would come from the Far
East in a modular system. We
would be in exactly the same
dependency and would perhaps
only have more flexibility in
assembling the units.

Do you now use the
capacities created for
assembly production
elsewhere?

Absolutely! We have put the focus
on the used equipment business

and the expansion of our direct
business in the Duisburg area.

That means you use the
free workshop capacities
for reconditioning used
equipment?

Exactly! Last year, we started
buying used vehicles on a trial
basis in order to learn how
to refurbish used vehicles and
to develop quality standards.
Among other things, we invested
in the existing paint shop and
modernised and upgraded it. We
can now paint equipment using
the wet paint process, which
makes the paintwork much
higher quality and more durable.
This means that the customer
can count on very high-quality
vehicles with Clark used vehicles.
The first reconditioned vehicles
were practically snatched out of
our hands. Now we are expanding
this business area bit by bit. Since
visits to customers have become
possible again, our direct business
has also picked up strongly. So, we
can’t complain.

Clark is also active in
expanding the product
range? In the field of
warehouse technology,
the range of vehicles with
lithium-ion technology
has been expanded?
Yes, that is correct! We expanded
our range in the low-platform
truck sector last year with the
WPio series with load capacities
of 1.2 to 2 t. Operators will
be able to benefit from the
advantages of the lithium-ion
battery with Clark in future:
such as easy handling and
freedom from maintenance,
the high energy density with
correspondingly high driving
performance, fast intermediate
charging without limiting the
service life as well as gassing-free
recharging of the battery. With
the COP1, we have brought an
order picker to the market that
is not only extremely efficient in
picking goods, but also - thanks
to the elevating work platform
– proves itself as a rolling ladder
or working platform. We have
also expanded the range of hand
pallet trucks with the HPT Eco

and HPT Premium. Both trucks
are characterised by high stability
and easy operation and have a
load capacity of 2500 kg – the
HPT Eco is designed for lighter
and the HPT Premium for more
demanding applications.

Has something also
changed with Clark
engine technology?

Absolutely! In 2020, Clark has
launched a Kubota Stage 5 diesel
engine with diesel particulate
filter and diesel oxidation catalytic
converter for the diesel forklift
trucks of the C40-55sD and
C60-80D900 series with load
capacities of 4 to 8 t. This opens
up areas of application for Clark
diesel forklift trucks that were
denied to them in the past due
to the lack of a diesel particulate
filter.

You also presented a new
solution for production
logistics?

Correct. Clark brought a tugger
train system onto the market
at the beginning of the year.
With this all-in-one solution, we
have specifically addressed the
specific requirements of industrial
customers. The tugger train
consists of the Clark CTX40-70
tractor with a trailer load of 4
or 7 t as well as the CTR01 and
CTR02 trailers. The CTR01 trailer,
designed as a single U-frame,
is designed for customers who
mainly have to transport Euro
pallets. It can accommodate a
mobile trolley on which Euro
pallets with a maximum load
of 1200 kg can be transported.
The Double U-Frame trailer
CTR02 can accommodate both
Euro pallets and other types of
pallets commonly used in industry.
Via a movable centre beam, the
operator can flexibly choose
between a trolley with a size of
1600 x 1000 mm and a payload
of up to 1600 kg or two trolleys
with a load weight of 800 kg each.
We are currently realising a new
customer project in this area. For
this purpose, we have expanded
our range of tugs to include
vehicles with a load capacity of 3
t.
www.clarkmheu.com

How to Choose the Right

Forklift Attachments
F

orklift attachments are an
integral component when
it comes to the moving,
handling and transporting
of goods in and around the
warehouse. If the material
handling industry were to be
without forklift attachments, it
would mean numerous people
around the globe would be
unable to run their operations
as smoothly or as efficiently as
they might have otherwise been
able to.
Despite their paramount
importance in the industry,
forklift attachments are often
overlooked as a key part of
owning and operating a forklift.
But for many, the prospect
of choosing the right forklift
attachment alone can force
them not to bother purchasing
one at all, mainly due to the fact
that there are so many of them
and all with different capabilities.

done a lot quicker
Allows warehouse space to
be maximised

Some of the industries that
would find a sideshifter
incredibly advantageous include
agriculture, paper handling, food
and beverage, construction and
even manufacturing, to name a
few. Also, warehouse owners
with small premises will find a
sideshifter impressively useful.

The fork positioner

This enables the forks of the
forklift to be hydraulically
positioned, ensuring the
operator has the ability to
precisely align the forks with
the pallet in question. This
allows for the effective and
timely moving and handling of
stock. This attachment would be
particularly useful if the width of
the loads you work with change
regularly.

So what are the most common
forklift attachments on the
market today and what uses and
capabilities do they all have?

Below are a few of the
benefits associated with
the fork positioner:

The sideshifter

•

This is one of the most common
forklift attachments available.
The sideshifter, as the name
would suggest, enables loads to
be shifted smoothly and safely
from side to side. It also allows
for minor adjustments to be
made to the alignment of the
pallets, all without the hassle of
maneuvering the entire forklift.

The benefits of a
sideshifter are as
follows:
•
•
•
14

•

It reduces the amount of fuel
used
Pallet damage will be less
likely
Loading of the pallets can be
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•

•
•

Productivity is increased
throughout the warehouse
The forks will no longer
need to be manually adjusted
Allows for the reduction of
pallet damage
Load handling times will be
greatly improved

The industries that would
benefit most from the use
of a fork positioner include
distribution, food manufacturing,
pharmaceutical, warehousing,
construction and general
manufacturing.
The loading and transporting
of food and drink would also
become more efficient with
the implementation of a fork
positioner.

A set of paper clamps

This forklift attachment is
really only useful in the paper
handling industry. Also known
as paper roll attachments, the
implementation of paper clamps
allows for a quick and easy
improvement in productivity and
efficiency across paper handling
operations.
It ensures rolls are left damagefree which, in turn, helps to save
you time and money in the long
run.

The benefits of using
paper clamps, or paper
roll attachments as
they’re otherwise
known, includes the
following:

•
•
•
•

Damages to the paper roll
itself will be reduced
Allows for quick and easy
handling of a fragile material
or object
Works effectively on 180 and
360 degree rotations
Further damage reduction
systems are available,
depending on both your
budget and your overall
requirements

The push/pull
attachment

This is a cost-effective solution
for a number of industries and
can be connected to a number
of different forklifts. Shipping
volume can be increased using
a high-quality slip sheet that is
also rather inexpensive to buy.
This can help to pick up and
transport both wooden and
plastic pallets, whether it be
one load or several. If you’d
like to return the forklift back
to its original state, then these
attachments can be taken off
with absolute ease for your
ultimate convenience.
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The benefits of a push/
The benefits associated
pull attachment include: with the multiple pallet
handler include:
• They can be quickly and
•
•
•
•
•
•

efficiently installed
There’s no need for you to
remove the forks
Goods can be easily handled
with the help of slip sheets
Slip sheets are cheap and
easy to get hold of
Experience a reduction in
packaging weight with a slip
sheet
Fork-mounted units are
readily available
Attachment can be removed
in a matter of minutes for
conventional forklift use

The industries that will find
push/pull attachments most
advantageous would be food and
beverage, food manufacturing
and even bagged goods. If
you’re on a tight budget with a
modest-sized warehouse, then
you might also find push/pull
attachments useful. Although,
it’s important that you discuss
your needs with your forklift
dealer to ensure you’re getting
the right equipment to suit your
operations.

A multiple pallet
handler

This attachment can be used
to handle numerous pallets,
as the name would suggest.
The forks can be spread in a
bid to hydraulically lift, carry
and side shift several pallets
simultaneously, side by side.
Often considered to be one of
the most versatile attachments
on the market, it also enables
narrow aisles to be navigated
around with absolute ease.
Using a multiple pallet handler
attachment will ensure you see
an increase in efficiency and
productivity as it’ll take fewer
trips to get the job done.

•
•
•

Increases handling capacity
of the pallets
Reduced loading and
unloading times
The required amount of
truck manoeuvres can be
minimised for convenience

The industries that will typically
use a multiple pallet handler
forklift attachment include
bottling, brewing, warehouse,
distribution, shipping and even
retail. Due to the versatility of
the attachment, it can be used
by almost any sector or industry
to enable the smooth running of
operations.

Classic fork extensions

This attachment is designed
purely to extend the length
of the existing forks. Fork
extension sleeves are designed
to be a highly-effective, simple
method of handling awkward,
long or extensive loads that
typically pass the the tips of the
existing forks.

The benefits of using
fork extensions are as
follows:
•
•
•

If offers forklifts the stability
they require in order to be
operated safely
Ensures the safe handling of
loads of various sizes
Provides the forklift
with a great degree of
maneuverability

The warehousing industry,
together with shipping, factory
work and retail, often find fork
extensions to be advantageous.
It enables them to tackle large
loads of various different shapes,
regardless of what it is or the
nature of the load contained

within a pallet.

A set of rotators

Dubbed an extremely useful
attachment for a number of
reasons, implementing a set
of rotators will, as the name
suggests, allow you to rotate
stock 360 degrees when needed.
This is a safe and efficient
way of moving and handling
loads of multiple sizes, but
it’s most commonly used for
inverting and offloading stock.
This improves productivity
as a result, as well as reduces
downtime.

The benefits of using a
set of rotators on your
forklift include:
•
•
•

Loads can be inverted
quickly
Forks will be swiftly
returned to their upright
position
All maneuvers can be carried
out in one continuous
motion for ease

The industries that will often
find a set of rotators useful in
the work they carry out include
waste management, waste
recycling, food processing, food
manufacturing, agriculture and
food and beverage. They’ll also
prove to be advantageous in
particularly small warehouses
where aisles are narrow.
You’ll be able to look to Multy
Lift for a wide range of different
forklift attachments. Regardless
of the forklift you have, they’ll
have the equipment you need
to ensure operations go off
without a hitch. For more
information about how the
specialists at Multy Lift can help
you, get in touch with them
today - they’re always happy to
help.

How Comparison Services can
help you find the right Business

Energy Supplier

The switching process is
handled for you

Many energy comparison services
will take care of the entire
switching process on behalf
of your business. Once you’ve
chosen the right tariff for you,
they will guide you through your
switch from start to finish.
This includes getting you set
up with your new supplier and
informing your current supplier of
the switch. They will then arrange
the date of your switch with
both suppliers and your gas and
electricity supply will continue as
normal.

You could access better
rates
Energy comparison sites
invest time in building strong
relationships with the energy

F

or many businesses, investing
time comparing gas and
electricity prices doesn’t
seem worth the effort. However,
overpaying for your gas and
electricity can be costly, especially
for high energy usage businesses.
Warehouse, storage, and
distribution centres rely heavily
on gas and electricity to keep
their business going. Taking the
time to switch to a better energy
deal can lead to real savings.
Fortunately, comparing energy
prices doesn’t need to be
complicated or time-consuming.
Here, British Business Energy
explain the benefits of using an
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energy comparison site when
switching gas and electricity
supplier.

to compare, and a few contact
details.

One of the major reasons
businesses put off comparing
energy deals is time. Going from
supplier to supplier collecting
quotes isn’t going to be the best
use of your time. By comparing
energy prices online, you can
receive a wide range of quotes by
answering a few simple questions
about your business and your
energy usage. In some cases, you
can even compare energy prices
by providing just your business
address, the energy you’d like

When using an energy
comparison service or energy
broker, you’ll have access to a
much wider range of suppliers
than you would when going it
alone. This includes the large,
established suppliers and smaller,
independent suppliers who
often offer unique services. For
example, if you’re searching for an
environmentally friendly energy
deal, you can compare tariffs
from suppliers who offer 100%
renewable electricity.

You can compare a huge
Comparing energy prices range of suppliers and
tariffs
be simple
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suppliers they work with. As they
deal with suppliers so frequently,
they can offer access better rates
than a regular customer.
As you can compare prices from
wide range of suppliers, you’re
also much less likely to miss on
potential cheaper deals offered by
smaller suppliers.

The importance of
switching energy
suppliers

Although comparing energy
prices is easy to ignore, the cost
of failing to switch suppliers can
be significant. Under Ofgem rules,
energy suppliers are only required
to provide microbusinesses with
a renewal letter. This means that
for any other business, the onus
is on them to keep track of their

renewal window and renegotiate
their energy tariff.
Failing to switch or renegotiate
your contract could leave your
business on costly out-of-contract
rates. This can see your energy
prices increase by up to 80%
when compared to negotiated
rates.
By switching with energy
comparison service, you will
often receive reminders as your
renewal window approaches.
This will provide you with the
latest energy deals from both
new suppliers and your current
provider.Your business can then
stay on the best available rates
and avoid expensive out-ofcontract tariffs.

How Are Oil Prices

I m p a c t i n g on the UK

Building Material Market?
W

hile global oil prices
may have closed 2020
near the average for
2015-2017 ($52 per barrel), this
relatively happy ending masks an
incredibly volatile and turbulent
12 months.
After all, April saw US crude
plunge into negative territory,
while the price of Brent declined
below the $20 per barrel mark
as demand collapsed in the wake
of the coronavirus pandemic and
subsequent lockdown measures.
Of course, this issue was
exacerbated by a price and
production war between Saudi
Arabia and Russia, with the
second-half of 2020 spent
recovering from this significant
trough. But how have recent
price shifts impacted on the
construction industry and the
supply of building materials?

Exploring the Wider
Impact of Falling Oil
Prices

From a wider perspective, the
recent ascent of oil prices (which
has coincided with a decline in
Covid-19 cases across the globe
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amid various vaccine rollouts),
has had a direct impact on energy
prices and stock performance.
This also ties into the effect on
building materials suppliers, 90%
of whom have said that the cost
of all raw materials has increased
incrementally through the first
half of 2021.
More specifically, the relative
recovery in global oil prices
has triggered a gradual hike in
energy costs, with 73% of heavyside firms and 51% of light-side
suppliers reporting a noticeable
increase in this regard.
Rising energy prices have also
impacted on the stock market,
primarily by propelling large-cap
energy stocks to the top of the
S&P 500 so far in 2021.
In fact, the S&P 500’s lucrative
energy sector has climbed by
44.5% since the start of 2021
through June 11th, compared with
growth of just 13.08% across the
S&P 500 Index as a whole.
Over the same period in
2020, the S&P 500 dropped

approximately 7% of its total
value, while large-cap energy firms
saw their prices decline by 36.2%
overall.

The Impact on
Construction and
Materials Suppliers

Clearly, changing oil prices have a
significant and far-reaching impact
across the globe, while the realtime value of this commodity
is also heavily-influenced by the
actions of individual traders.
They certainly have a direct
impact on market sentiment
and daily trading volumes, while
professional traders also have
a clear insight into daily price
changes through resources such
as the MT4 online platform.
We’ve already touched on the
impact of rising oil prices on
energy costs and raw building
materials, while the supply of
such items throughout the UK
construction sector remains
under considerable pressure
overall.
In fact, the BCIS Materials Cost
Index shows that, provisionally,
materials prices increased by
2.7% through Q1, 2021, and by
5.6% when compared to the
previous year. Forecasts hint at
this trend continuing through
Q2, with a quarterly increase of
2.6% and an annual hike of 7.2%
predicted by experts. The cost of
imported materials remains most
concerning here, and there’s no
doubt that this could impact on
productivity in the construction
sector if this trend continues over
time.
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Lithium-ion power revolutionises

Warrior Pallet Trucks from

Handling UK
F

ollowing extensive design
and development, the
popular Warrior EP range
of electric powered pallet trucks
from Handling Equipment UK
Limited now features lithium-ion
LFP (LiFePo4) battery power.
LFP is safer than earlier LiCoO2
batteries, longer lasting and more
sustainable whilst offering well
defined performance. Supplied
as standard across all models

bearing the Warrior badge,
Li-ion (LFP) batteries ensure
optimum power efficiency,
super-fast charging and greater
stability than traditional lead-acid
batteries.
The Warrior EP range of
electric pallet trucks includes
four models offering safe load
carrying capacities from 1200kg
up to 2000kg. Designed to be
operator-friendly, these latest
generation pallet trucks are
used extensively throughout
the UK’s logistics industry
within distribution centres
and warehouses. However, the
flexibility and versatility of the
range, has simplified numerous
handling applications in factories,
ports, retail outlets and many
other environments where safe
and reliable handling is essential.
Li-ion power is extremely
flexible, offering high speed
charging - 7% in 10 minutes and
fully charged in 2.5 hours - plus
opportunity charging instead of
the usual cyclical charge profile.
This 21st Century technology
eliminates emissions and requires
zero battery maintenance
whilst ensuring extended
battery life. Also, depending
on model, Warrior EP electric
pallet trucks may be supplied
with interchangeable cartridge
batteries to enable one set to
be used while a second set is
being charged. This is particularly

useful when batteries are used
to power lorry-mounted trucks
which would otherwise require
offloading from the lorry for
battery charging to take place.
Warrior EP pallet trucks also
offer a range of features designed
to ensure uncompromising
performance throughout the
toughest working shift. These
features include small turning
circles for use where floor
space is limited, a patented
lightweight yet robust frame,
simple low maintenance design
and a convenient emergency stop
switch for operator confidence.
The low net weight is particularly
important when considering an
investment in lorry-mounted
pallet trucks.
“These new Warrior EP pallet
trucks are proving to be
extremely popular with end
users across a wide range of
companies,” says Andy Williams,
MD of Handling Equipment UK.
“We are seeing rising demand
not just from traditional storage
companies but also from
businesses that are experiencing
growth in last mile delivery
solutions. Whilst the humble
pallet truck has been regarded as
a ‘must have’ piece of equipment
for many years, our latest
Warrior EP Li-ion pallet trucks
have raised the bar to a much
higher level.”
www.handlingequipment.co.uk

LEDVANCE upgrades

damp proof luminaires

LEDVANCE’S second edition
of their damp-proof luminaire
builds on the success of the
first generation for even
better lighting quality.

L

EDVANCE have relaunched
their classic damp-proof
luminaire in a new improved
version with higher power, more
efficiency and improved light
quality. The DAMP PROOF GEN 2
is a flexible damp proof luminaire
for many versatile applications,
with versions offering luminous
fluxes of 8000lm and even
11000lm for installations with
very high ceilings.
The damp-proof luminaire comes
in two lengths of 1.2 and 1.5
metres while offering excellent
luminous efficacy and energy
efficiency of 135 lm/W in a robust
(IK08) and water-resistant (IP65)
polycarbonate housing. There
is no electrostatic discharge
risk since the LED module
is integrated into the cover.
Suspension and anti-theft kits are
included. The new version has a
flicker rate of below 10% and a
colour consistency at 4 SDCM.
There is also a greater range of
light colours to choose from,
with warm 3000K added to the
existing 4000K and 6500K. The
20
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damp-proofs are also available
as single-battery emergency
luminaires with automatic testing.
Commenting on the new
luminaires, Nelo Neves, Managing
Director at LEDVANCE UK,
said, “Our existing damp-proof
luminaires have been very popular
in a wide range of environments,
and we’re delighted to launch
this new and improved version.
The DAMP PROOF GEN 2 range
has the potential to transform
existing workspaces with highquality lighting and improved
efficiency, and we can’t wait to see
our customers’ installations.”
A stand out feature of the
DAMP PROOF GEN 2 is its
simple and easy installation
thanks to quick-open stainless
steel mounting clips and toolfree wiring. The luminaire comes
pre-wired and features tool-free
electrical connection, with a large
adjustment range for reuse of
previous mounting holes. Cabling
is possible from both the side and
back of the casing.

The easy installation of the
luminaires opens them up
to a wide-range of exciting
applications. They can provide
ideal vertical illumination to
factories and warehouses, where
high ceilings, dust, moisture
and a lack of daylight cause
challenges to lighting installations.
The high energy efficiency and
long maintenance intervals of
the luminaires will also suit the
long operating times of indoor
car parks. The shock-proof
IK08 protection provides the
robustness required for adverse
ambient conditions of workshops.
In addition, with their low flicker
rate of less than 10% and their
high colour consistency of SDMC
< 4, the DAMP PROOF GEN 2
fixtures are also suited to keeping
employees safe when working
long hours on assembly lines.
LEDVANCE lighting solutions
come in environmentally friendly
cardboard packaging with all
relevant product information
immediately visible on the outside
of the box.
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More about LEDVANCE:
With offices in more than 50
countries and business activities
in more than 140 countries,
LEDVANCE is one of the world’s
leading general lighting providers
for professional users and end
consumers.

Having emerged from the general
lighting business of OSRAM
GmbH, LEDVANCE offers a
wide-ranging assortment of LED
luminaires for a broad spectrum
of application areas, intelligent
lighting products for Smart
Homes and Buildings, one of the
largest LED lamps portfolios
in the industry, and traditional
light sources. In fiscal year 2017,
LEDVANCE achieved a turnover
of around 1.9 billion Euro. Based
on an agreement with OSRAM,
LEDVANCE will continue to use
the trusted OSRAM brand for
many of its products (SYLVANIA
for the USA and Canada).
Further information can be found
at:
www.ledvance.co.uk.

Please head over to the efixx
product review to see for yourself
how easy to set-up the new
DAMP PROOF GEN 2 luminaires
are: https://youtu.be/BEzZWliTcQ

Renovotec
‘WiFiGear’

Rubix strengthens its UK

reliability services offer with

acquires
technology
specialist; launches next generation
wi-fi campaign for supply chain users

CompCare

“We will be leading
the next Wi-Fi wave
to deliver competitive
advantage” says Renovotec

R

ubix has acquired
CompCare Compressed
Air Ltd – a specialist
in optimising compressed air
systems- as part of the Group’s
network development strategy.
Based in Shropshire with a
team of experts bringing over
70 years’ combined experience,
CompCare’s focus is on
extending the life and improving
the efficiency of compressed
air systems so that customers
generate full value from their
assets. This drives down the total
cost of ownership, realising real
energy savings and delivering on
sustainability goals.

managing director Richard Gilliard

H

ardware, software and
services market leader
Renovotec has acquired
technology specialist WiFiGear
Limited and is launching a ‘next
generation Wi-Fi campaign’
centred on delivering competitive
advantage for supply chain
users, the company announced
today. Renovotec is already an
established wireless networks
provider and will now build on
that experience for logistics,
manufacturing and retail
companies following its new Wi-Fi
company acquisition and campaign
launch. Lupton Fawcett provided
legal advice to Renovotec with
a team led by corporate partner
Giles Clegg.
“We will be leading the next WiFi wave to deliver competitive
advantage for supply chain users,
from Wi-Fi 6*-driven performance
that delivers open-ended IIoT
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device support, to advanced
network monitoring underpinned
by best-in-class wireless analytics”
says Renovotec managing director
Richard Gilliard. “The next
generation of warehouse systems
will be Wi-Fi centred and its users
Wi-Fi empowered. Renovotec will
set the standard for both.” (* WiFi CERTIFIED 6™, the industry
certification program based on
the IEEE 802.11ax standard)

The acquisition enables Rubix to
provide greater and enhanced
access to technical services
related to compressed air in the
UK. It also supports the Group’s
ongoing drive to remain the
leading multi-specialist supplier of
industrial products and services.

Renovotec is a manufacturerindependent provider whose
wireless technology options now
include product from Extreme
Networks, Ruckus, Hewlett
Packard Enterprise company
Aruba and Cisco Meraki, amongst
others.

Although the company will
continue to run independently,
Rubix will offer CompCare’s
specialist knowledge and
expertise across the whole UK
customer base. CompCare’s
directors, Glyn Griffiths and
Mike Knowles will remain with
the business and will play a
critical part in delivering Rubix’s
ambitious growth plans in the
UK. The CompCare management
team will report to Peter

Renovotec is unique in its
industry in offering wireless rental
as well as purchase.
www.renovotec.com
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Burrows, Managing Director of
Engineering Services for Rubix in
the UK.
Speaking on behalf of the
CompCare team, Griffiths said:
“We are delighted to be joining
the Rubix family in the UK and
look forward to working as a
part of its extensive network
to further grow our business
and expand our offer to more
customers.”
Mark Dixon, CEO of Rubix in the
UK, Ireland and Iceland, added:
“We are really excited about
CompCare joining the Rubix
family. They provide us with
a scalable technical specialist

resource in a key area for us and
our customers. They also enhance
one of our primary areas of focus
in creating value for customers by
providing cost and energy savings
whilst also helping customers to
reduce their carbon footprint.
That supports foundational Rubix
principles and will be especially
valued by our key account
customers. These technical
capabilities combined with our
reach, our Insite™ branches and
large account relationships will
offer both parties substantial
growth opportunities in the short,
medium and long term.”
For information on Rubix in the
UK visit https://uk.rubix.com/

Stertil Koni 4-Post Lifts
continue to support UK’s

Emergency Services
For many years, Stertil Koni has been a trusted
supplier of heavy-duty vehicle lifting equipment to
the UK’s emergency services. Providing safe lifting
capacities ranging from 5.5 tonnes up to a massive
60 tonnes, the company’s hydraulic 4-post lifts
continue to represent a very popular choice.

S

tertil Koni’s Compact range
of 4-post lifts includes
models ST4055 and ST4070
which offer respective capacities
of 5.5 and 7 tonnes.

workshop activities on its mixed
fleet of over 500 emergency
vehicles and other ambulances
used for the transportation of
non-emergency patients.

All models feature an extremely
low drive-on height of only
160mm which guarantees
that vehicles with low ground
clearance can be driven onto
the lifts’ platforms without
grounding. This low drive-on
height also means that short
drive-on ramps can be used
thereby creating more space for
vehicles to be moved within the
workshop.

In order to cope with the
regular maintenance and
servicing of the fleet, which
includes the latest Mercedes
Sprinter box van ambulances,
the Trust’s existing vehicle
lifts had to be replaced. After
researching the equipment that
suited its needs, the Trust put
the project out to tender and
Stertil Koni was awarded the
contract.

Thanks to the special design
incorporating columns, crossbeams and tracks, the ST4055
and ST4070 models are very
stable vehicle lifts.

The ST4070 has an adjustable
descent speed as standard,
making removal of engines and
gearboxes easier and safer. It
can also be used in combination
with various optional
accessories including jacking
beams and axle stands.

Also, with maximum space
between the slim profile
columns, there is ample room
for the safe positioning of wide
vehicles and unrestricted access
for technicians when working on
raised vehicles.
The Welsh Ambulance Services
NHS Trust relies on an
installation of seven ST4070
4-post lifts to ensure safe
and reliable operation during
24
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Avon & Somerset Police is
another ‘blue light’ service to
opt for the 7 tonne capacity
ST4070 4-post lift. Installed
within a new workshop at
Radstock in Somerset, the
lift is used to simplify a range
of activities including vehicle
maintenance, repair and
servicing.

Stertil Koni’s Mid range of
4-post hydraulic lifts includes
the 12 tonne capacity ST4120.
This model provides easilycontrolled and unrestricted
lifting heights up to 1.9 metres
which is reached in 90 seconds.
A range of adjustable width
platforms is available in lengths
from 4.5 metres up to 10
metres whilst an optional third
platform may be specified for
working on three-wheeled
vehicles such as fork trucks.
To ensure versatility across
the widest range of workshop
sizes and types, the Stertil Koni
ST4120 may be installed either
surface-mounted or recessed.
Furthermore, the lift’s unique
design is crossbeam-free thereby
enabling complete accessibility
to the underside of raised
vehicles. A selection of optional
accessories is also available
including anti-skid plates and air
installation kits. The Stertil Koni
range of Ultra 4-post hydraulic
lifts comprises two models – the
ST4175 and the ST4250.
These lifts offer respective
lifting capacities of 17.5 tonnes
and 25 tonnes. However, when
used as a set of two in tandem,
a maximum lifting capacity of 50
tonnes can be achieved.
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Staffordshire Fire and Rescue
Service specified a total of
nine Stertil Koni hydraulic
vehicle lifts which included two
ST4250 models. Supplied with
11.5 metres long platforms,
these lifts feature a unique
design that eliminates the
need for crossbeams, ensuring
unobstructed access for
operatives and tools to both
vehicles and the lift itself. This
also means that users can
choose the ideal working width
to set up, depending on the
type of vehicles to be serviced.
The Stertil Koni ST4250 offers
a maximum lift height of 1.9
metres which is achieved in just
72 seconds, making it one of the
fastest heavy-duty vehicle lifts in
the world.
Controlling the lift is made easy
and safe for the user from the
well-positioned control panel
that can be used to programme

a range of functions including
lifting heights. Also, a numerical
on board, self-diagnostic
programme provides
information about the system
status at all times. The ST4250
is supplied complete with a full
lighting kit and air-operated
jacking beams for wheel-free
maintenance.
Acclaimed for their reliability,
long lifespan and high resale
value, the Stertil Koni lifts are
used by Staffordshire Fire and
Rescue Service to maintain and
repair a wide range of vehicles
including fire tenders, vans and
cars.
For further information, please
contact:
Tony Edge
Stertil UK Limited
el: 01604 662049
Email: lifts@stertil.co.uk
www.stertil-koni.co.uk

ZLD solves Spanish

tannery waste issues
Z

ero liquid discharge (ZLD)
is a waste management
technique which transforms
liquid waste streams from
industrial plants into clean water,
which can be reused in the
process, and a minimal amount
of solid residue, which often
include valuable by-products. It is
particularly useful for industries
producing complex wastes
which are difficult to treat using
traditional techniques.
One such industry is leather
processing and tanning where
animal skins are transferred into
high quality fabric for use in
footwear, upholstery, car interiors
and other goods. Based in Salinas
near Alicante, Boxcapiel is one of
Spain’s leading leather producers,
processing skins from a range of
species into high quality leather
for a wide variety of end uses.
Tightening environmental
legislation meant that Boxcapiel’s
traditional waste disposal
techniques were no longer
acceptable or economic. The
company urgently needed to
find a sustainable and alternative
waste treatment. Having been
made aware of an existing HRS
ZLD system in the locality,
Boxcapiel asked HRS Heat
Exchangers to investigate the
feasibility of such a system at its
own plant.
The effective design of any ZLD
system is dependent on the
correct analysis of the water/
waste stream. It is essential
to have accurate estimates
of composition, flow rates,
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chemistry, etc. Without this, any
designed solution will fail to
deliver the required results. The
first step was therefore for HRS
to commission laboratory studies
of the waste stream, followed by
the use of a pilot plant to test
the proposed solution in situ at
Boxcapiel.
Using this information, HRS
engineers were then able to
design the full ZLD evaporation
system, based around the proven,
patented HRS Unicus Series of
reciprocating scraped surface heat
exchangers. Traditionally, vapour
compression evaporation has
been the main method employed
for ZLD processing, with
evaporation typically recovering
around 95 per cent of wastewater
as distillate. Any remaining
concentrate is then further
treated physically or chemically to
produce solid residues (such as
crystals) and water. Evaporators
used in ZLD systems are often
run at lower pressures in order
to reduce the boiling point of the
liquid being treated.
Working with a reduced boiling
point means that multi-effect
evaporation is possible. In multieffect evaporation, steam from
the previous evaporation stage
is used as the thermal energy in
the next stage which works at
a lower boiling point. This way,
multiple evaporation stages are
combined, and energy savings are
obtained.
The HRS ZLD system supplied to
Boxcapiel begins by using multieffect evaporation to concentrate

the waste stream, resulting in
a solution which containing
elevated salt levels very close
to the saturation point. This is
then cooled to promote the
formation of salt crystals. Further
crystallisation then occurs in
specially designed crystallisation
tanks, with separation of the
crystals that are formed. A
supernatant layer of concentrated
solution remains after this stage
and is returned to the second
evaporator for reprocessing.
Both the evaporation and
cooling steps result in a high
degree of material fouling on
the inside of the equipment,
so HRS Unicus Series scrapedsurface evaporators are used to
maintain thermal efficiency and
remove fouling as it occurs in the
evaporation process. The result
is an efficient process which
can work continuously without
requiring scheduled downtime.
The installed ZLD system
produces clean water, which is
utilised in the tanning process,
and a solid residue, which can
be disposed of via normal waste
management channels, although
Boxcapiel are keen to monetise
this potentially valuable material.
The use of the HRS ZLD
system has enabled Boxcapiel
to meet increasingly stringent
environmental regulations,
improve the sustainability of
its operations, and continue to
operate profitability as one of the
country’s leading manufacturers
of quality leather materials.
www.hrs-heatexchangers.com
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Dialight launch ProSite
LED floodlight range
D

ialight Group, the leader
in industrial LED lighting
innovation, has launched
its new ProSite LED floodlight
range for the EMEA and APAC
markets.
Launched at the Offshore
Technology Conference (OTC)
in Houston, the floodlights
are designed for industrial
applications providing superior
visibility to external worksites
with crisp, near daylight
illumination to ensure the safety
and security of a diverse range
of facilities including Oil & Gas,
Petrochemical, Transport and
other external storage areas.

The new ProSite series is
currently available in 12,000 –
65,000 lumen models, reaching
up to 165 Lumens Per Watt
(LPW), for mounting heights of
up to 30metres. The floodlights
integrate highly efficient precision
optics, offering a wide range of
beam patterns from narrowspot to very wide, symmetric or
asymmetric, and are capable of
withstanding harsh environments.
The in-house designed optical
surfaces precisely distribute the
light over the target area with
minimum light spill for optimal
illumination without wasted light
or unnecessary light pollution.

Offering maximum protection
against water, dust, debris,
vibration and impact with
IP66/67, and IK10 (integrated
polycarbonate optic/lens or
lens cover) or IK08 (glass lens
cover) ratings, the floodlights
come with corrosion-resistant
316 stainless steel mounting
hardware as standard. The
ProSite can withstand a variety
of environmental conditions and
has a wide operating temperature
range of -40°C to +65°C.
With just four screws to access
wiring, installation is quick and
easy. Several mounting options
are available as well as a variety of
accessories including wire guards,
visors and bird spikes. The ProSite
series comes with Dialight’s
industry-leading 10 year warranty.
Launching the ProSite range,
Fariyal Khanbabi, Dialight Group
Chief Executive, commented,
“The ProSite series features
Dialight’s hallmark dependability
and efficiency in an innovative,
compact new design that provides
a brighter, safer and more
secure work environment. As
a company, it is our priority to
provide industry with products
that perform to the highest
standards, while also being costeffective, easy to install and
virtually maintenance free over
their 10 year lifespan so that
nothing is wasted - whether that
be money, time, or unnecessary
environmental impact.”
The new ProSite floodlights are
now available. To learn more
about them and Dialight’s other
market-leading industrial LED
lighting solutions, visit:
www.Dialight.com
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Integrated Third Party Logistics relies
on Stertil Dock Products to

support 24/7 operation
O

ne of the UK’s leading
logistics companies
relies on an installation
of 32 loading bays from Stertil
Dock Products to ensure the
efficient loading and unloading
of 160 vehicles every day.
Based in Wakefield, Integrated
Third Party Logistics (ITPL)
provides comprehensive
warehousing and storage
facilities to support a number of
companies and is a vital element
in the UK-wide distribution of
goods for a locally-based soft
drinks producer. Vehicles arriving
at the ITPL complex, which
include 40 foot curtain sided
and box containers, deliver and
collect palletised loads with an
average weight of one tonne per
pallet.
When originally constructed, the
ITPL warehouse incorporated
16 loading bays featuring Stertil
loading bay equipment. This
original installation performed
well in a demanding application
over many years which led to
the decision to install similar
equipment to support a recent
14 bay extension to cope with
increasing throughputs.
The Stertil equipment installed
within the new extension
includes the latest generation of
S-series swing-lip dock levellers.
Providing a dynamic load
capacity of six tonnes, these
levellers automatically adjust
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to the changing floor height of
the vehicle during loading and
unloading operations, even if the
vehicle is unevenly loaded.
Stertil also supplied and fitted
its W-series curtain dock
shelters to ensure exceptional
performance of the loading bays.
These shelters combine sturdy
aluminium frames and strong
reinforced curtains to provide
optimal sealing between vehicles
and the warehouse building.
The collapsible aluminium frame
prevents damage from incorrect
docking of vehicles and can
be fully customised. Also, the
lightweight shelters ensure
easy installation whilst standard
double guidance chevron
markings ensure correct
positioning of vehicles to the
shelters.
To complement the energy
saving properties of the dock
shelters, Stertil also installed
insulated doors from its
Thermadoor range. These doors
offer a choice of
insulation levels including higher
value insulation for applications
where temperature control
is critical. Seals are located all
round the door and between
hinged panels to ensure the
integrity of the insulation.
All Thermadoor models
incorporate a range of track
configurations to suit different
building layouts and available
headroom.

The doors may be powered
or manually operated and
offer a range of safety features
including finger protection
at panel-to-panel joints. All
Thermadoor overhead models
meet the requirements of EN
13241-1: 2003 and, based on this
standard, doors are CE marked.
Wind load tests and thermal
resistance have been certified in
accordance with EN 12424 and
EN 12428 respectively.
Completing the range of Stertil
dock products installed at the
ITPL warehouse
are L-shaped rubber bumpers
which effectively prevent
damage to the loading bay
caused by reversing vehicles.
“Based on the successful use of
a range of Stertil products at
our original warehouse, we were
keen to have Stertil equipment
installed to support our new
extension,” says Dave Ellis,
managing director of Integrated
Third Party Logistics. “The
installation was very smooth
thanks to the professionalism
of the Stertil engineers and, as
expected, the new loading bays
support our 24/7 operation
perfectly.”
Contact:
Andrew Georgiou
Stertil UK Limited
Tel: 0870 770 0471
Email: ageorgiou@stertil.co.uk
www.stertil-dockproducts.co.uk
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Stertil Closed Door
Docking System
eliminates temperature and
hygiene problems

SUPERIOR DOCK
SOLUTIONS
FOR TEMPERATURE
CONTROLLED ENVIRONMENTS

S

tertil Dock Products has
an enviable reputation for
developing proven handling
solutions for manufacturing
companies, distribution
centres and warehousing sites
throughout the world. This
expertise often embraces the
introduction of solutions to
meet the specific requirements
of the food industry where
temperature control and hygiene
is of the utmost importance.
The unique Stertil Closed Door
Docking system combines a
smooth and safe loading and
unloading operation with
comprehensive protection
against external temperatures,
draughts, dust, insects and
vermin. This is achieved by
a controlled sequence of
movements involving lorries,
inflatable dock shelters, dock
levellers and loading bay doors.
At the heart of the Closed
Door Docking System is the
Stertil WI-Series inflatable
dock shelter which features
inflatable top and side cushions
to ensure a virtually airtight seal
between docked lorries and
the warehouse building. This
allows all loading and unloading
operations to be completed
swiftly and safely. For those
applications where improved
seals are required, the WI-Series
dock shelter may be installed
with additional draught sidecurtains to help seal the gaps
created by vehicle ‘barn’ doors.
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Installed to operate in tandem
with the WI-Series inflatable
dock shelter is Stertil’s X-Series
stepped frame dock leveller.
Incorporating an infinitely
adjustable telescopic lip, the
leveller ensures the smooth
and safe movement of loads
between a vehicle and the
loading bay. To accommodate
the widest range of load sizes,
the X-Series leveller may be
specified complete with varying
lip lengths up to 1000mm. The
leveller is also easy to operate
using a simple push button
control panel located within
the warehouse. Importantly, the
X-Series telescopic dock leveller
is manufactured from galvanised
steel to ensure robustness and
unbeatable performance in all
weather conditions.
“Our development team has
designed the Stertil Closed

Door Docking System to offer
complete protection against
adverse operating conditions,”
says Andy Georgiou, General
Manager of Stertil Dock
Products. “By eliminating
fluctuations in temperature
and ensuring hermetic sealing,
our system is proving to be
extremely popular with both
cold storage and ambient
facilities within the UK’s food
industries.”
For more information, visit:
https://stertil-dockproducts.
co.uk/industry-solutions/climatecontrol-and-insulation
Brochures are available for
download at:
https://stertildockproducts.co.uk/
uploads/2019/02/95004120folder-temperature-control-gb14-01-2019-lr.pdf
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SUPERIOR SOLUTIONS FOR LOADING AND UNLOADING

Discover the latest
cold chain solutions

the Goldfreeze stand will also
be able to have a sneak peek at
the company’s new price- and
performance-leading cold store
footwear, which it is due to launch
later this year.

at TCS&D 2021 to
invest with confidence

Goldfreeze has upgraded
its Hi-Glo® clothing
range

Companies wanting to take advantage
of new capital allowances should visit
the Temperature Controlled Storage &
Distribution Exhibition to see the latest
technologies for the cold chain sector.
Invest now to benefit
from super-deduction

New capital allowances
introduced in the recent budget
are designed to encourage
investment and boost recovery
from the pandemic. Under
the super-deduction scheme,
companies can claim 130% capital
allowances on investments in
qualifying plant and machinery
– including lorries, vans,
refrigeration units, electric vehicle
charge points and much more
– from 1 April 2021 until the
end of March 2023. This means
that there is no better time for
operators in the temperaturecontrolled storage and
distribution sector to invest in the
latest technology – and there’s no
better place to discover leadingedge solutions than the TCS&D
2021 Exhibition. Taking place
alongside the TCS&D Conference
and TCS&D Awards, the show
returns to the East of England
Arena in Peterborough on the 7th
& 8th September 2021.
The TCS&D Exhibition is the UK’s
only dedicated cold chain event

New products on display
A wide range of products
and services will be exhibited
at TCS&D 2021, including a
number of solutions on show
for the first time. Cold chain
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electric vehicle supplier NRG
Fleet Services will be exclusively
showcasing the Electra e-Cargo
SEIV 19t refrigerated electric
vehicle at TCS&D 2021. This
innovative vehicle is the UK’s
first fully electric temperaturecontrolled truck, enabling cold
chain operators to keep goods
cold or frozen while protecting
the environment. The technology
provides continuous power
to the on-board refrigeration
system, allowing zero-emission
operation even when the vehicle
is stationary. In addition to its
lower carbon footprint, the
technology reduces noise levels
during loading and unloading.
Transport refrigeration
manufacturer Hubbard Products
will be introducing its new Uno
series of energy-efficient directdrive diesel refrigeration units
at TCS&D 2021. Designed to
transport cargo in fresh to deepfrozen temperatures, the units are
suitable for medium or large box
body vehicles and are available
in three capacities: Uno 600,
Uno 800 and Uno 1000. On the
Hubbard Products stand (D50)
will be a monoblock example,
along with a brand-new, powerful
and precise in-cab controller and
microprocessor. The new Uno
series brings more flexibility at
lower operating speeds, while

optimizing both performance and
fuel consumption. The new range
complies with the most stringent
emission, material waste and
noise pollution regulations. Also
on display will be the popular
Hubbard Zer0° Electric range
for electric vehicles and standard
fossil fuel vehicles, as well as the
Hubbard SFZ range of invisible
refrigeration units.

The new Uno series from
Hubbard Products

Cold store and freezer PPE
manufacturer Goldfreeze will
showcase the latest upgrades
to its best-selling Hi-Glo® Cold
Store & Freezer clothing ranges.
“These garments now feature
sustainable Dupont™ Sorona®
insulation,” explained Tarek Hayat,
Managing Director of Goldfreeze,
“which delivers unbelievable
warmth, maximum comfort and
incredible breathability. This is just
one element of our commitment
to transition to sustainable
products and business processes
by 2030.” Goldfreeze will also be
exhibiting its new and sustainable
Coffee Carbon base-layer, made
from yarn derived from recycled
coffee waste. “Sustainability is
at the centre of our thinking,”
continued Tarek Hayat, “something
we are highlighting with the
launch of our Sustainability
Mark at TCS&D.” Visitors to
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New solutions being showcased
by cold store construction
specialist ISD Solutions will
include products from the
Dutch high-performance door
manufacturer, Salco BV, with which
ISD recently signed a distribution
agreement. ISD Solutions has
experienced significant growth in
recent months due to increased
demand for automated high-bay
freezer warehouses, driven by
Brexit and the growth in online
food retail resulting from the
pandemic. The Gloucester-based
company has also delivered
almost 5,000m2 of certified
fireproof separation walls for the
new UK Vaccines Manufacturing
and Innovation Centre (VMIC) at
Harwell in Oxfordshire, which is
due to open this summer.
Visitors to the Star Refrigeration
stand will be able to experience
the company’s new, free app – the
Specific Energy Consumption
(SEC) tool – that enables owners
and operators in the cold storage
sector to benchmark their energy
consumption against industry
standards and UK best practice.
The company will be promoting
its latest Azanechiller 2.0 and
Azanefreezer 2.0 air-cooled, lowcharge ammonia solutions that
are designed to reduce energy
costs, avoid the uncertainty of
synthetic F-Gas refrigerants and
provide a future-proof solution
for reliable cooling. The Star
Refrigeration team will also
showcase the Envi range of CO2
refrigeration chillers and freezers,
suitable for smaller applications,
and visitors can find out about
Ethos – the company’s bespoke,
data-driven analysis service –
which can help in the transition
towards a net zero cold chain
sector. A solution featuring a
low-charge ammonia Azanechiller
from Star Refrigeration

Get behind the wheel

Visitors to the TCS&D Show
will have the opportunity to get
behind the wheel of a selected
range of vehicles – including
electric ones – to experience
handling and performance, as the
show’s Ride & Drive Experience
track makes a welcome return.

Covid-secure measures

The show’s organisers will be
complying fully with government
guidelines to make TCS&D
2021 a Covid-secure event.
Despite the end of restricted
attendance figures for indoor
events being scheduled for
late June, TCS&D will still cap
the number of visitors to the
show in September at 1,000 per
day. “In addition, there will be
thermal camera checks on arrival,
numerous sanitiser stations and
wider aisles,” said Martyn Cogan,
Exhibition Director, “and we’ll
also be locating more exhibits
than ever in the TCS&D Outdoor
Marketplace.”

Exhibitor success

Many exhibitors return to TCS&D
due to the show’s ability to
deliver high-quality sales leads.
For example, commercial paintspraying specialist, JustSpray, will
be exhibiting for the second time
at this year’s event. Explained Lee
Hodgkins, Managing Director,
“2019 was our first TCS&D
Exhibition and it was a great
success for JustSpray. We met
some great companies and
gained new contacts, so I’m
delighted to say that we have just
renewed our stand and we look
forward to attending the 2021
event in September.” Companies
interested in exhibiting their
solutions to a targeted audience
of cold chain buyers should
contact Martyn Cogan on 07545
378793.
For more details on the
#TCSD21 Exhibition &
Conference, visit:
www.tcsdshow.com.

The docks are clogged up and
stock is being held up. Why

could this be a blessing in disguise for UK
manufacturers? By Gary Peters, Director
at

The Metals Warehouse

The fallout is big and
prices are rising

One key takeaway from this is
that shipping container prices
have, as a result, skyrocketed.
We now have a situation where
it’s costing in excess of $16,000
(approximately £11,500) per
cargo 40’ container, leaving many
retailers and manufacturers in
choppy waters.
Although this isn’t just the fault
of Brexit or the backlog of ships
at UK docks, but also because
there is a global shortage of
shipping containers which
inevitably is the main culprit for
the rising costs.
Nissan and Honda are just two
of the automotive manufacturing
giants that are impacted by the
shortage, having faced delays in
January due to being unable to
secure materials from Asia.

U

K ports have faced a
tough time over the past
couple of years with
Brexit and COVID-19 dealing
almost fatal blows to the global
shipping industry.

to the UK, as high as it’s ever
been, is there an opportunity for
UK Manufacturers?
UK ports have their hands full
and manufacturing is taking a hit
just like everyone else

Enter 2021 and the blockage of
the Suez canal by a cargo ship
that brought global trade to a
standstill. The canal, which sees
approximately 10% of global
trade pass through, was blocked
for a total of six days, holding up
an estimated $9.6 billion worth
of trade every day.

Firstly let’s deal with
the matter at hand.

Despite the blockage happening
in March, we are still seeing a
backlog of goods at UK and
European ports with consumers
inevitably paying the price.
With trade now beginning to
flow again - albeit at a slow
pace - the shipping industry is
beginning to patch its wounds.
But with the cost of importing
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The manufacturing industry is
facing delays in supplies as a
result of the backlog at ports
around the globe.
A combination of Brexit delays,
the Suez canal blockage, and
increasing global demand for
shipping containers means that
we’ll feel the impact of this for
quite some time yet.

Back in May, 60%
of British Suppliers
reported experiencing
a number of import
delays.

The Brexit Trade Agreement has
also left many ports and logistics

firms struggling with paperwork
and red-tape for checks on
goods entering Northern
Ireland. In February, a host of
executives from ports, haulage,
logistics, and customs clearance
firms, pleaded with UK and EU
officials to delay fuller checks on
goods.
We now have the case that
some customs documentation
being demanded to approve
short, next-day deliveries by
truck have been designed to
manage deep-sea shipments
between China, the USA, and
Europe. This has only added to
the dire situation at UK ports
with stock sitting on warehouse
shelves and in the back of
lorries.
In more extreme cases, we
are seeing more and more
businesses refusing to ship to
Northern Ireland as a result of
Brexit regulations on goods.
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To put it simply, there aren’t
enough cargo containers in
the right places to deal with
the demand, nor are new ones
being built quick enough with
resources continuing to be
depleted.

Shipping prices are
changing the way
manufacturing firms
operate

COVID-19 and the issue at the
docks have also affected The
Metals Warehouse but we also
saw this as an opportunity to
reflect on how we did business.
For many years, the business
we run prioritised turnover
over profit and we thought if
we didn’t take on a job, that
customer wouldn’t ever come
back to us. In hindsight, for us,
this was the wrong mindset to
have, but it’s how we have been
for so long.
Over the last 12 months, though,
we have said no. There are a few
reasons for that.
Prices have started to go up and
we’re not in a position to be
able to sell products as cheap as

what we once did. Due to the
issues at the ports, we haven’t
had the depth of stock that
we used to have in place and
therefore we have had to be
selective in who we sell to.
The last 12 months have
shown us that we don’t have
to undercut the market for our
existence.

I honestly believe there is a
huge opportunity now for
UK manufacturers to show
businesses that they can provide
the goods and services locally.
It’s up to us as manufacturers
now to truly own this and begin
to rebuild the nation’s trust in
the manufacturing industry.

Despite so much
going wrong, UK
manufacturing is in safe
It isn’t all doom and
gloom, though, there are hands
opportunities
Believe it or not, but
As already alluded to, container
prices are rising and it’s
becoming more expensive
than ever to ship to the UK.
However, this doesn’t need to
be a bad thing for UK-based
manufacturers.

The rise in prices we are talking
about is making those markets
further afield less competitive.
In recent history, we’ve lost a lot
of business overseas. For many
years, China was the cheapest
option for manufacturing
materials and in terms of cost
of production and labour, it
probably still is.

manufacturing is in the best
state that we’ve ever known it
and even more surprisingly so,
COVID-19 has a lot to do with
that.

This time last year, people were
ditching their plans to go abroad
and were instead investing their
cash in home renovations and
DIY projects. Will that happen
again this year? I don’t think
so. Instead, one thing that we
are going to see boom during
the second half of this year is
tourism.

But now that businesses are
having to pay over $16,000
(£11,500) to get it to the UK,
this opens up a vacuum that can
be filled by UK manufacturers.

While it could be sensible to
plan for a drop in consumer
demand, perhaps we should also
look more optimistically at the
great potential of the industry
as opposed to its immediate
shortfalls.

In addition to the high cost, if
some do decide to pay, those
containers are then stuck at the
docks for weeks on end and
causing a huge backlog.

If UK manufacturers can really
begin to get a hold of the
industry again, I’m confident we
will see through this uncertain
and challenging period.

Hytera redefines business critical

communications for the facilities sector

Rite-Hite
launches comprehensive
new guide to Cold Storage

R

ite-Hite, one of the leading
manufacturers of industrial
health and safety equipment,
has published a new free guide
to Cold Storage, giving facilities
managers an in-depth overview
of recent regulatory changes,
technological advances and trends,
and best practice for ensuring
efficiency and compliance in
any cold storage facility or
environment.

H

ytera is proud to be an
exhibitor at the Facilities
Event which takes place
from 7th to 9th September 2021
at the NEC Birmingham. With a
theme based on business-critical
communications, Hytera cements
its commitment to providing
innovative communications to this
sector.
Visit Hytera’s booth to discover
innovative solutions aimed
at delivering on professional
communications designed to
give facilities managers access
to technology that delivers on
voice, video and data solutions for
optimum operational efficiency,
workflow management and
enhanced worker safety.
Whatever the task or industry,
good communications are
essential for enabling FM teams
to carry out their day-to-day
operations efficiently and safely.
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The guide takes a comprehensive
look at the biggest challenges
that managers of Cold Storage
facilities face – from cold chain
integrity and employee safety
through to regulation and
compliance and risk mitigation.

Visitors to the Hytera booth
will receive live product
demonstrations to understand
value-added features and
benefits such as instant group
communications, workflow
management, hands-free wireless
operations, lone worker alarms
and GPS location tracking.

It explores the latest trends
towards bigger, higher Cold
Storage facilities and the issues
these create, especially when it
comes to temperature control
and energy management, and
considers how new technology
and solutions are addressing these
challenges to meet best-practice
standards.

Learn more about our solutions
for facilities management.

Connect with Hytera’s
team of experts at Booth
M128

Thorsten Mauritz, Marketing
Manager (Europe) at Rite-Hite,
says that the Cold Storage
industry is undergoing a massive
shift: “New regulations are putting
an increased emphasis on product
integrity and safety, advanced
technologies are allowing for
more efficient and transparent
operations, and consumer
behaviours are driving an
Amazon effect of bigger and taller
warehouse storage,” Thorsten
says.

Visit us at the Facilities Event 7th
- 9th September

https://hytera-europe.com/news/
hytera-redefines-business-criticalcommunications-for-the-facilitiessector
https://registration.gesevent.com/s
urvey/0xl706dfr9y1o?actioncode=
000016TMV
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“As a facility manager, it’s vital to
stay on top of all these trends
and make sure your facility
is staying ahead of the curve
with the newest technologies
and procedures to ensure the
stringent standards and increased
customer demands are being met.
“Our guide shows how a range
of solutions from drive-through
loading docks and airtight seals
on the exterior of the plant to
high-speed doors, smart controls
and advanced safety systems
on the inside, can help deliver a
safer, more compliant and more
prosperous future.”
The guide is free to download
here https://info.ritehite.com/en/
eu/essential-guide-cold-storage.

Siemens gets started
with

Berry’s Optimum PCR Container
achieves UN approval

automation!

Challenge

This particular Siemens
manufactures several different
products and recently received
several new products to
manufacture. These new products
needed new processes and new
methods of transportation.
The previous transportation
methods led to movements of
the materials to different stations
by operators via pallet jack,
forklift, or manual pushcart. On
top of this, Siemens wanted to
keep gearbox technicians at their
workstations, eliminating the task
of transporting the materials
between workstations.

Achievement

FlexQube licensed dealers McGee
Storage & Handling, based in
Atlanta, introduced the FlexQube
team to the Siemens managers.
Following this first introduction,
FlexQube & McGee were able
to present the eQart product
to the Siemens team to solve
the challenges they were facing.
Discussions began about how the
eQart could be best used within
these processes, what the ROI

would be, and the benefits to
the system over other solutions.
Initial designs were drawn of
the eQarts best suited to this
project, and virtual testing of
the routes completed. Currently,
there are two eQarts within
the facility, completing several
types of transport and removing
human interaction throughout the
process entirely, leading to 100%
automated transports and a short
ROI.

Solution

In the end, Siemens needed to opt
for two different eQart designs
along with a roller transfer
station. One was a standard flat
deck pallet eQart used for the
movement of parts loaded via
forklift and then automatically
transported throughout the
facility. The second eQart was
designed with rollers on top,
which used gravity to transition
the pallets from the eQart to
the roller transfer station. A
shooter mechanism completed
the transfer which mechanically
unloaded the pallet from the
eQart and transitioned the pallet
automatically.

Siemens got started with
automation!

One of the most significant
benefits that Siemens could take
away from implementing the
eQart products into their facility
was that they got started. They
were able to map out the project,
assess their needs, and implement
an automation project, which was
fully automated. Automation is
a journey that will never stop,
so taking the first steps can be
the most difficult and the most
daunting. Still, now those complex
steps are over for Siemens.

Robust Automation.
Simple Implementation.

When it comes to automation
in a manufacturing environment,
consistency and robustness are
a must. The automation needs to
be reliable to turn up and deliver
every time, and with the eQart
this is assured. Siemens was able
to implement a solution that can
be depended on every single
transport. The eQart also comes
without the frustrations of typical
automation implementations.
The eQarts needed no extra
IT infrastructure, and the
implementation was completed in
a minimal amount of time.

Quote

“We got started with a future
factory. We have automation now
in our factory, and now we can
build on it; we can bring in more
robots we can be created and
innovative with how we can use
this different technology in our
factory.“
– Kim Howe, Logistics Manager at
Siemens Mobility in Georgia, USA
https://www.flexqube.com/en-gb/
Video: https://vimeo.
com/571549339
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B

erry Global’s 20 litre
Optimum large container
made from a minimum
of 35% and up to 100% postconsumer recycled (PCR)
material, has been awarded UN
approval for the carriage of
hazardous goods, assimilated with
water.
The accreditation provides an
important benefit for industrial
and chemical companies, offering
a reliable and durable solution for
the safe movement and storage
of hazardous products, while
the incorporation of recycled
material at up to a very high
level helps them to meet their
sustainability goals. Importantly,
the use of recycled material in
the manufacture of the container
does not require any increase

in its weight to maintain this
performance.
The Optimum combines excellent
strength and sturdiness for
effective product protection
with easy handling for end-users,
and its easy stacking feature
maximises space on pallets and in
storage.
The Optimum is accredited to
UN performance Y1.9/180, which
makes it suitable for formulations
with a density up to 1.9, and able
to resist hydraulic pressure of
180kPa.
“The UN accreditation for our
Optimum container is a significant
milestone for industrial packaging,
with the use of large amounts of
PCR material not compromising

in any way its ability to handle
even the most challenging
of packaging requirements,”
commented Florent Souty of
Berry. “Tests are now in progress
for all other assimilation liquids
and other container sizes as we
seek to extend UN certification.”
The Optimum range of stackable
containers is suitable for a wide
variety of applications, tailored to
precise customer needs. It can be
specified with a choice of tamperevident closures, while different
colour and decoration options
provide individualised product
branding.
For more information on Berry’s
full range of industrial containers,
visit https://www.webpackaging.
com/en/portals/berrybramlage.

Affordable

Pocketed-Tape Former

enables Small-Parts Packaging
On Demand
Adaptsys, leaders in component carrier tape
manufacture, has introduced the Re-flex II
compact pocketed-tape forming system, an
affordable way to produce protective packaging
on demand for engineering components such
as small springs, stampings, and moulded or
machined parts.
“Pocketed tape, also known as carrier tape,
is a proven and efficient packaging solution.
With Re-flex II, companies can produce their
own tape as and when needed, becoming more
flexible and responsive,” said James Cawkell,
Technical Director of Adaptsys. “Compared to
buying pre-formed tape, Re-flex II can deliver a
return on investment in under 12 months.”

R

e-flex II owners can avoid
the supply-chain issues
encountered when sourcing
pre-formed tape, as well as saving
the space needed to store empty
tapes and simplifying inventory.
Tape speed of up to 4m/min.
ensures high throughput, while
the Crosswinder option makes
the most of each reel’s capacity.
The system handles tape up
to 88mm wide and can create
standard or custom-sized pockets.
Quick-change tooling allows the
setup to be adapted for producing
different sizes within minutes. The
finished tape can be wound onto
reels for storage or fed directly to
a component packaging process.
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When feeding tape directly,
Re-flex II reduces the number
of times the supply carrier tape
needs to be changed, especially
with deeper pocket parts. A
conventional 22” (560mm) reel
can hold 40 metres of tape preformed with 6mm-deep pockets.
At a component-taping speed of 2
metres per minute, the reel must
be changed every 20 minutes. The
Re-flex II supply reel contains up
to 1000 metres of unformed tape,
extending the changeover interval
to eight hours. Hence the reel
can be changed once per shift,
minimising operator intervention,
reducing equipment downtime,
and increasing productivity.

Re-flex II is in stock at Adaptsys
now: Thank You Metal – Reflex
ODT (reflex-odt.com). Please
visit www.adaptsys.com for more
information.

More about Adaptsys

Adaptsys is an innovative system
solutions company that supplies
the electronics and precision
mechanical manufacturing
industries. For over 15 years,
Adaptsys has distributed for the
world’s leading names in device
programmers, tape & reel and
carrier tape. Adaptsys also offers
a range of its own products,
including custom tape and
integrated programming systems.
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The company’s customers rely
on its industry knowledge and
technical support capabilities to
help in finding solutions to their
current and future production
needs.
For more information please visit:
www.adaptsys.com.

More about Re-flex II by
Adaptsys
Re-flex II by Adaptsys is a simple
but effective way of producing
carrier tape pockets in-house.
By replacing the high cost of
purchasing pre-formed carrier
tape with the far less expensive

flat tape material that is used by
Re-flex II, a Return on Investment
can be achieved within one year.
Through challenging other wellknown issues of lengthy lead
times, expensive shipping and
sizeable storage requirements
long since associated with existing
component packing approaches.
This new technology provides
carrier tape as and when required
which, in turn, guarantees
substantial improvements in lead
time to market and stock control.
For further information visit:
https://reflex-odt.com/

Renovotec
launches
Skorpio X5 mobile computer

with extended warranty offer
• Five years warranty for the price of
three recognises Skorpio’s rugged
supply chain computing strengths,
says Renovotec
• Latest Skorpio X5 XLR can read bar
codes at multiple distances up to 20
metres

R

ugged hardware, software
and services market leader
Renovotec is launching the
Skorpio X5 mobile computer to
supply chain users by offering a
five-year warranty for the price of
three on Datalogic’s rugged new
device. Renovotec’s decision to
extend the warranty from three
years to five at no cost recognises
Scorpio X5’s rugged computing
strengths for warehouse and
other supply chain environments,

the company says. The warranty
offer includes Datalogic’s latest
Extra-Long Range (XLR) imager
version, the Skorpio X5 XLR
which can seamlessly read bar
codes at multiple distances up to
20 metres using the same device.
The Skorpio X5 is available in
four scanning versions, all of
which have been built for harsh
supply chain environments. It
can withstand multiple drops

up to 1.8m (6ft) onto concrete
and has IP65-rated protection
against water and dust. Its 4.3”
screen display is the largest and
brightest in its class according to
the manufacturer while its scan
engine allows the user to read
and capture data through a forklift
windscreen, through shrink-wrap
film* and from dirty or poorly
printed barcodes. [*see image
attached]
The Skorpio X5 includes
hot-swap and other battery
technology designed for long
shifts and also features an
industry-first wireless charging
system. A choice of keyboard
layouts plus a light, ergonomic
and balanced design have been
developed to maximise user
productivity according to the
manufacturer.
The Skorpio X5 runs on an
Android 10 operating system
using the 2.2 Ghz Qualcomm
Snapdragon 600 platform
and is an Android Enterprise
Recommended rugged device.
Renovotec is a Datalogic
Diamond Partner.
www.renovotec.com
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Choosing a workwear supplier:

6 vital things to look out for

C

hoosing workwear for
your team is an important
task for any employer.
You need to find high-quality
workwear that will offer the
protection and durability your
staff need to do their jobs
properly. There are a lot of
suppliers out there, and deciding
on the one that will suit you and
your business best can be a real
challenge. It can also be costly to
make the wrong choice.
It is a good idea to do research
into the suppliers available
and decide what matters most
to you as an employer and a
businessperson. Here are some
of the key attributes you could
look for when selecting your next
workwear supplier.

Quality

Naturally, one of the most
important things you will be
looking for is quality. It may
help to ask some other local
businesspeople for their
recommendations for reliable
workwear suppliers.
You can also check out online
reviews to get an overview of
how reliable their products are.
It is essential to be wary of fake
or spam reviews online. It may
also help to look for suppliers
who offer brand name workwear
so that you can be sure you are
getting the best quality.

Affordability

It is crucial never to sacrifice
quality for cost, but it is still
helpful to seek out the best deal
on your workwear. It may help
to look into multiple suppliers to
see who offers the workwear you
have decided on for the lowest
price, particularly if you are
choosing brand name items.

It is also worth enquiring about
discounts for multiple purchases
and see if the supplier is willing
to send you some samples before
you commit.

Range

It is a good idea to find a supplier
that will give you the broadest
range of options for workwear.
You should consider what you
need to supply your employees
with and shop around to find a
supplier that can provide you with
everything you need in one go.
Snickers Workwear is a fantastic
example of the kind of range
you should be looking for in
a workwear supplier, offering
everything from tools to boots.

Location

It can be helpful to choose a local
supplier so that you can go in
person to their business premises
if you need to. At the very least,
it is often better to choose a UK
based supplier, as it will be easier
to get in touch with them if you
have an issue with your order.

Customer Service

Good customer service is a
crucial consideration.You will
need to be able to get in touch
with your supplier should
anything go wrong with the order
and have the peace of mind that
they will rectify the situation
quickly. It is a good idea to check
out the different ways you can
contact the business should you
need to and see how responsive
they are to emails and phone calls.

Durability

You will need workwear that
stands the test of time and heavy
use. This is particularly important
for businesses that operate
warehouses or on-site where
safety is paramount.
It may help to do some research
into the different materials on
offer so that you fully understand
their advantages and limitations.
It is often better to pay more
for more durable materials
than having to buy all new gear
frequently.

Nijman/Zeetank International
Transport Ltd optimise cargo
security with Astrata’s VideoLinc

N

ijman/Zeetank has over
60 years’ experience
of operating in the
transport and logistics industry,
with specific focus on chemical
liquids, fuels, mineral oils,
cryogenic gases and glass.
In the UK, Nijman/Zeetank
is a specialist in logistics and
glass transportation and has
worked closely with Pilkington
Glass since the 1960s. In
1993, Nijman/Zeetank took
over the whole of Pilkington’s
UK Transport Division in St.
Helens, further reinforcing the
already strong relationship with
Pilkington Glass.
In 2021, Nijman/Zeetank
decided to integrate Astrata’s
VideoLinc surveillance solution
across their entire UK fleet
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of 46 trucks and 49 trailers
in order to better secure the
transport of their particularly
sensitive and costly cargo and
improve visibility for drivers.
In the UK, Nijman/Zeetank
had already worked with
Astrata for over 15 years, in
the Netherlands for 20 years.
The company felt that it would
be a good continuation of the
relationship.
Bill Owen FCILT, Technical
Director at Nijman/Zeetank,
explains why: “The biggest
challenge we faced was the
damage to the cargo (sometimes
in excess of £18,000 per
cargo) and the inability to see
where and when incidents
were occurring. The glass we
transport is very valuable and it
is important that we can inform

drivers of their driving style
and the impact it can have on
the cargo. With VideoLinc and
its 360-degree view, we easily
control incidents and events on
the routes and are informed in
real time of the location and
cause of the damaged cargo.”
The company had also been
required by one of its customers
to install a camera inside the
trailer to monitor the glass
in transit. The glass carried by
Nijman/Zeetank’s trucks is of
high value and it is important
that the company can provide
feedback to drivers on their
driving style and the impact
it can have on the load. The
vehicles have now also been
fitted with cameras at each
wing and with a forward facing
camera to give a full 360 degree
view of any incident or event.
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Benefits

VideoLinc’s usefulness became
evident during the evaluation
phase, when one of Nijman/
Zeetank’s trucks was involved
in a low-speed crash that
caused more than £8,000 GBP
of damage to the cargo and the
vehicle. Thanks to VideoLinc,
the company was able to
immediately identify the cause
of the crash and could easily
resolve the incident with the
customer and its insurance
company, mitigating costs
and dealing with liability. The
company is now planning to
negotiate better rates with the
insurance company, based on its
use of VideoLinc.
In addition Nijman/Zeetank
Transport now benefits from
a connected video recording
and playback system that
checks the front, rear and
sides of the vehicle. Using
the latest digital technologies,
the solution provides all the
evidence the company needs in
case of an accident. Combining
telematics data with images
from cameras placed around the
vehicle, VideoLinc downloads
and archives video sequences
triggered by driving behaviours:
fast turns, sudden braking or
accelerating, or speeding. It
records critical events as soon
as an alert is triggered and

broadcasts the video to the
carrier’s terminal where the
recordings can be controlled.
VideoLinc recordings are
managed in-house. Nijman/
Zeetank doesn’t experience too
many incidents, but when they
do occur, the information is easy
to find. Nijman/Zeetank finds
VideoLinc intuitive and very
easy to use. The application is
set to automatically send email
alerts for the more severe
incidents, meaning supervisors
don’t even need to log into the
portal. There was some initial
reluctance from drivers, who
tend to dislike change, but that
was overcome when they saw
the benefits and the protection
VideoLinc gives them.
Keith Watson, Astrata’s Country
Manager UK and Ireland, says:
“We wanted to provide a
solution to Nijman/Zeetank
Transport that enabled them
to optimise the monitoring of
their particularly fragile cargo.
With its 360° view, VideoLinc
allows the company to reduce
the time and budget spent on
incident resolution. In addition,
the solution strengthens the
legal protection of drivers and
enhances the driving behaviour
analysis and on-board coaching
functions.”
https://www.astrata.eu

Metal recycling specialist opens

new rail-connected site in Barking

D

erbyshire-based metal
recycling and waste
management specialist,
Ward, has opened a new rail
connected, metal processing
site in Barking, East London.
It will facilitate the movement
of bulk material from the
south of England to its other
facilities across the country for
processing and onward export.
The site in Barking is a longterm partnership with DB
Cargo UK and marks the next
stage in the expansion of the
firm’s bulk metal processing and
export capabilities. It follows
the opening of a new deep sea
port facility at Redcar Bulk
Terminal earlier this year and a
deep sea dock at Immingham in
North Lincolnshire in 2018 with
Associated British Ports.
Enabling Ward to move bulk
ferrous metal by rail, the site
eventually aims to transport a
number of trains each month,
each carrying over 1,000 tonnes
of material on each movement.
It forms part of Ward’s broader
sustainability plans to reduce
road cargo and handle bulk
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material to rail wherever
feasible to do so.
Donald Ward, Operations
Director at Ward, said:
“Following a pilot exercise in
Pinns Wharf, where we were
transporting scrap by barge up
to Immingham, we established
the potential for buying metals
from other London-based
merchants and cost effectively
transporting them via rail to our
other sites, for recycling and
export.
“We’ve worked with DB Cargo
UK to upgrade the site, installing
a new weighbridge, radiation
detectors, site accommodation
facilities, new walls, gates and
on-site security. We’ve also
invested in new equipment
including Liebherr material
handlers and a CAT wheel
loader. At the moment it has
created five new jobs, but we
are expecting to grow the team
further in the coming months.”
DB Cargo UK provides freight,
infrastructure and passenger
charter trains throughout the
UK, and freight services to and

from mainland Europe via the
Channel Tunnel. It also provides
traction and train crew for
scheduled passenger operators.
Roger Neary, Head of Sales at
DB Cargo UK, said: “We’re really
pleased to extend our ongoing
partnership with Ward with the
new facility at Barking. This is a
great example of how we work
with our customers to achieve
safe, sustainable and innovative
rail logistics solutions linking
their supply chains to domestic
and European markets through
our network, service and people
excellence.”
Multi-award winning Ward is an
independently owned fourthgeneration family business.
Investment in the new Barking
site complements Ward’s
existing metal processing
and recycling facilities across
the Midlands, Teeside and
Lincolnshire, enabling the metals
specialist to transport various
grades of ferrous metal for
onward recycling.
For more information on Ward’s
metal buying, selling and export
services, visit www.ward.com.
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Prize comprises of a £4,000 contribution towards a van lease and £1,000 worth of tools.

